
TOM  HAINE NAMED TO 
ALL-STAR SWIM TEAM

Tom Haine, 20, the son of Mrs. Irene 
O. Deets of 348-A Royal Hawaiian Ave­
nue, has been named a member of the All- 
American Junior College Swimming 
team for the second consecutive year.

Tom, a graduate of Monterey Penin­
sula College last month, was on the 
school's swimming team during his two 
years there, and also played football and 
basketball for the Lobos.

An all around athlete, Tom, during 
the summer months at home concentrates 
on volleyball and for the past two years 
has been a member of the two-man vol­
leyball championship team of the Out­
rigger Canoe Club. He teamed with Pat 
O ’Connor in 1952 and with Billy Baird 
this year.

Last year he and Dr. S. J. Beardmore 
won the Territorial A.A.U. volleyball 
championship, and Tom is playing in 
this year’s tournament.

He was a member of both the four and 
six man crews of the winning canoes in 
the recent Kailua outrigger canoe races.

Tom will return to California in 
September to enroll at San Jose State 
College as a junior. He is majoring in 
business administration.

THE SALE BEGINS WHEN
That’s a long mouthful for the name 

of a book. Yeah! it’s a book all right. But 
after reading it, we’d name it "Cast Your 
Bread” or something out of the Bible. 
The book is by Elmer—Elmer you know 
Leterman. Elmer is the good friend of 
Hawaii, a great insurance salesman, 
helper extraordinary, ambassador of 
goodwill for Hawaii and the OCC Duke’s 
line of Aloha shirts, and macadamia 
nuts.

Elmer’s like that—always casting bread 
on the water—not looking for returns 
but does he get returns? Well read the 
book, we did and its a sort of 213 page 
sermon on “Doing unto others." Seems 
Elmer just does things without hope of 
reward and then things come this way.

Tom Haine who was named a member of the 
All American Junior College Swimming team 
for the sccond consecutive year.
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THE CUSTOMER SAYS NO!
Full of pithy expressions, inspiring, 

very stimulating, examples of impossible 
sales situations made into sales—its a 
book for any salesman, sales manager—in 
fact anyone—for who isn’t a salesman 
sometime?

One of Elmer’s sayings "There are a 
million reasons for failure but not a 
single excuse.” Another “Don’t bluff, 
it wastes time. I ’m sure to catch you in 
the end, and that’s the wrong end.” “A 
seeming reluctance to sell may be a great 
incentive to buy.”

Elmer’s secret is a continuing widen­
ing of friends made by his love of people 
and doing for people—not doing people. 
We recommend the book. (Editor)
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